Pure Haven Essentials
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POWER UP YOUR

BUSINESS

with live parties

WHY: Your live parties can lead you to more of everything you want:

Sales & Profit! Earn your Fresh Start or Quick Start goals. Reach a new
Power Bonus level. Earn commissions and reward yourself and family with
those ‘extras’.

Sponsoring! When you show how easy it is to present our message using
the flip chart, you'll meet others that are interested in doing the same.
That is how we exponentially share this important message!

Bookings! You're much more likely to keep your business growing with new
bookings through live parties. Guests see how powerful this message is, and
the tangible and intangible rewards of hosting. When you partner with each
Host to earn the 2 booking bonus it's a win/win!

Additional Rewards! Through live parties, you'll set yourself up for goals
like this year’s incentive Cruise to Alaska! When you commit to a steady
party schedule you'll build momentum through the spring and summer.
Remember, the trip is earned based on sales from February through
September. Take action now to catch up to monthly goals.

WHEN: As the saying goes, April showers bring May flowers. You've been
planting seeds during the transition of our company and NOW is the time to
fill your May calendar with LIVE parties. Book close in because people know
what they're doing within the next week. This will minimize cancellations and
reschedules. Identify your goal (how many parties you WILL do), which dates
you have available in early May and then put together your Host Packets.
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There's no denying the power of live

Pure Haven Essentials parties to build

your business. The party is where we build
relationships with people who can help

us carry this message forward as a customer,
future Host, or New Consultant. With National
Conference came renewed enthusiasm and
confidence in our company. So now it's time
to build on that momentum and take action.

WHO: Your FRANKO list should be ongoing - add to it consistently. If you
already had 5 names in each category, add 3-4 more in each. Also consider
past customers and Hosts who you can introduce to the new Essential Oils,
Spa Essentials, and new products from Conference! With nicer weather in
most parts of the country, step away from your computer and get out and
meet people! Make it your goal to make new connections this spring by
attending classes or networking events, or joining a club or organization.
Some of our most successful Consultants self-Host each month, and with new
products from Conference, you have every reason to do it this week!

HOW: Start by identifying why right now is THE BEST TIME to host.
Here are a few reasons and you can add your own!

Spring Cleaning

New Products

NEW Spa Essentials and Oil Essentials
Amazing Host Rewards

Pure Haven Essentials is NEW!

Just ask! That means on the phone or in person. Share your passion.
Share what's in it for them. Share your goal. And, remember, keep it simple.

May is the very best time to POWER UP with more parties - and set up a
summer of success. We're on the rocket ship of growth again and we want
you to join us!



Decide to have FUN! | am a firm believer
that attitude is everything. If | walk into an event
dreading it for one reason or another, the people
in the room will know it! We all bring our own
weather, be it sunshine or rain. So | decide to love
what | do and have FUN doing it! Do a power
pose in the mirror right before you head out the
door and play some pump up music on the way.
By the time you get to the event, your excitement
will be contagious!

Follow up, follow up, follow up. Host
coaching really is key! | tell Hosts that | will be
touching base with them each week as we
progress toward their party. That fun and
excitement about the event is bound to catch on
with your Host when you talk to them each week.

Miranda Inglis,
Executive

Follow up with potential Hosts, too! And do you know who that
is?? Every. Single. Customer! When you are doing customer care and they
fall into the every 2 month contact category, make sure you are asking
them if this is the month they would like to fill their home with safe
products while teaching their friends and family.

Over schedule and keep the ball rolling. If you want a
minimum of 2-4 parties a month, schedule at least 6! When you keep

a regular schedule of events going, it will feed your future business.
You have an excited captive audience at a live event; it truly is the most
efficient place to book. Don't worry that your calendar will be too

full. Once that ball is rolling you can steer it in the direction you want
and keep a steady pace!

Have the Host introduce you to their guests.
In coaching your Host before the party, ask her or him
to share how they know you, what inspired them to
host, a favorite product testimonial, and what they want
from the party. This will help build credibility with the
audience.

Get to know the audience through the Host.
While your Host is getting simple refreshments ready
before guests arrive, ask some pointed questions, like:
Who are we expecting tonight? Who is most likely to
book to help you get your 6 piece skincare set? Who is
most excited to attend tonight? The more information
you gather about your guests, the better you can
service them and think about who might be a
customer, Host, and/or sponsoring lead.

Deé‘Davidson,
Gold Executive

Get to know your guests personally. Don't skip the “handcials” - a
quick, easy, and interactive way for guests to try out some products. All it takes
is their hands - and a kitchen or bathroom sink! The handcial allows the guest
to get to know you one on one. This will also allow you to get to know who
your guests are. Do they think they are already shopping green? Do they not
think about being non toxic at all? What other companies do they do business
with now?

Practice and plant 3-5 booking seeds during the presentation.
Practice so that you're natural and effective. Many booking seeds are found
right in your Pure Haven Essentials flipchart!

Ask EVERYONE at checkout. Never prejudge! Ask every single guest if
they'd like to host an event like the one they just experienced. If you don't ask,
you'll never get a yes. Use the guest survey slip if you are too shy to just ask.

Talk up the Two Booking Bonus.

When your Host books with you, tell her/him,

"As part of our very generous Host program, we
have our amazing 6 piece skincare set that you
get for free with two bookings. Thinking of your
friends and family, who do you think might be
your two bookings to help you get this free?”
Write down their names and be sure to follow up.

Practice active listening. During my
presentation, | listen to what the guests are
interjecting and what pertains to them. | get a

Annette lot of information from them based on the
Francescotti, conversations going on around me. | make
mental notes so | can write them down
Bronz_e later - and follow up during shopping and
Executive checkout.

Set the date immediately. When someone is booking a party, | set
a date with them right then and there. | offer about four to six date cards
that | am available to do parties. | tell them that these are the dates that

I have open and ask them to pick which one works best for them. If they
cannot do one of those, they will let me know and we will pick another
date that works in their schedule. And, YES, | always carry blank date
cards, justin case!

The Host "Wish List” is key. On the back of the date card, | have a
spot for a “Wish List". | ask them, “What products really stood out to you
today?” or “What changes would you like to make in your home, for your
family?” Many times they want it all and want to overhaul their house!

I reinforce that hosting is a great way to do that because of our unlimited
discount. Knowing what they're goaling for - and knowing that I'm
partnering with them to make it happen really motivates them to make
this a great event.



To achieve Bronze Executive the following monthly criteria must be met: To achieve Executive level the following monthly criteria must be
$1,000+ in Personal Sales, 4 Active Legs, 2 of which are Double Star Legs met:$1,000+ in Personal Sales, 4 Active Legs, 2 of which are
and $8,000 in Group Sales plus 1 Executive leg. Double Star Legs and $8,000 in Group Sales.

Meet New Bronze Executive Meet New Executives

I'm passionate about leadership with
Pure Haven Essentials because, as
businessman Max DePree said:

“The first responsibility of a leader

is to define reality. The last is to say
thank you. In between, the leader is
a servant.” Actually, | prefer the word
“steward”. Leaving something better

than how | found it is important ...

=

Ak e, W a customer with a bruise ... a New
Mary Cavaliere (cT) Consultant who needs confidence
... the Earth. Stewardship is
THE core value of my life, business,

Erin Murray (CT) Karlie Koprowski (MA)

and leadership style.

March recognition Success is
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Jessika Berkay (FL) $4,349
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Cheryel Swisher (WI) $3,390 .
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Ali Fehr McDonald (CA) $3,002 — Wilfred Peterson
Tara Allen (TX) $2,833

Jennifer Stock (MA) $2,652




Personally sponsored more than
3 New Consultants in March

Kimberly Koebensky (MN) 22

Dee Davidson (MA)
Amber Fletcher (SC)
Erin Murray (CT)
Whitney Fagan (WA)
Heather Kennard (CT)
Carrie Miller (NE)
Lynne Nagel (OH)
Beth Weininger (OH)
Leslie Wroblewski (M)
Tara Allen (TX)

Lynn Lott Barron (MS)
Jessika Berkay (FL)
Ali Fehr McDonald (CA)
Kelly Mason (PA)
Rhonda Allen (NY)
Tori Barnes (TX)
Rebekka Ivancic (CA)
Susan Miller (IN)

Lisa Newman (CA)
Alisha Frost (OH)
Sarah Stout (NY)
Agnieszka Valenta (MA)
Julia Willich (CA)
Kellie Abbott (OH)
Jennifer Alsup (TN)
Patricia Bastia (RI)
Paula Belanger (NH)
Chrissy Blair (SD)
Alana Blakley (RI)
Monique Bottger (CA)
Chantel Grant (MI)
Nicole Hartery (MA)
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Miranda Inglis (OH)

Alyson King Gannon (CT)

Kelly Pitcher (MA)
Tana Ream (NH)
Lindsay Richardson (NY)
Amy Rios (CT)

Doni Rivers (TX)

Kara Taylor (OH)
Leslie Tsomides (ME)
Leah VanElderen (MI)
Sara Both (FL)
Deanna Bridges (TN)
Kelly Briggs (MA)
Anne Conklin (MD)
Becky Copley (TX)
Sarah Dillon (MO)
Sarah Doughty (MI)
Diane Fogarty (ME)
Kim Gleason (ME)
Judy Harff (RI)
Stephanie Hartman (OR)
Christy Hartman (CA)
Kristy Herrera (CA)
Heather Hesch (CT)
Aurielle Hicks (AZ)
Kathleen Hogan (VT)
Heidi Hovde (MA)
Andra Johnson (CO)
Sarah Karst (IN)
Lindsay Kinnon (MA)
Jessica Krause (NC)
Valerie Larsen (SC)
Catherine Baird (OH)
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Crystal Lobe (MN)
Megan Machado (RI)
Leslie Marshall (KY)
Verusca Mazzola (MA)
Stacy Meyers (IA)

Lynn Murphy (NJ)
Kelly Nassirian (WA)
Shanna Richardson (CA)
Kathryn Robinett (SC)
Zarah Roubian (NH)
Melissa Salinas (MN)
Amanda Schweigart (FL)
Rachael Selmeski (CO)
Sarah Smith (MA)
Dusty Thome (MN)
Jennifer Viator (TX)
Amy Webster (CT)
Linda Whittaker (MI)
Laura Mclendon (TX)
Meghan Adams (SC)
Jonna Anderson (TX)
Jana Arentsen (CA)
Karina Beleno

Carney (MA)

Emily Burke (MN)
Amy Cabral (FL)
Andrea Caesar (VA)
Colleen Carroll (CT)
Mary Cavaliere (CT)
Alysha Chambless (TX)
Hailey Cofty (TX)
Laura Covitz (OH)
Veronica Crotta (CT)
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Mary Darden (TN)
Amy Davis (MI)

Erica Del Negro (FL)
Tera Dent (OH)
Jennifer Donato (MA)

Laura Dusha Nelson (MA)

Jamie Egan (MN)

Kylie Getch (PA)
Chrisanna Greeley (ME)
Diane Griffin (AZ)
Kelsey Haltermann (TX)
Heather Herring (TX)
Cheryl Hicks (SC)
Nicole Holter (CT)
Sara Hook (MD)
Corina Hoshal (MN)
Kathryn Jarrett (MA)
Donna Schomer/

Jodi Riggsby (OH)
Heather Kasvinsky (VT)
Heather Kiser (TN)
Rachael Kohn (MI)
Rebecca Lawson (NE)
Kimberly Leider (IL)
Lori Loftus (MA)
Amanda Lowry (MI)
Sharon Mahan (PA)
Molly McCaffrey (MN)
Christine Molina (TX)
Erin Moroni (CT)

Katie Mueller (ND)
Lyndsi O'Brien (OH)
Kiera Palmer (VA)
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Jessica Palumbo (MA)
Stacy Parenti (LA)
Nikomi Peltz (NC)
Christy Pence (OH)
Autumn Perrault (IL)
Diane Possemato (RI)
Kimberly Raftery (RI)
Mary Read (OH)

Elsa Rios (PR)

Karen Rosner (CO)
Joy Rouse (NY)
Alison Sano (NY)
Kauri-Lynn Sartini (RI)
Kirsten Sebright (PA)
Robin Seeley (OH)
Abigail Self (TX)
Peggy Sipp (TX)
Melissa Smith (MA)
Kristina Smith (PA)
Cynthia Solomon (MA)
Jennifer Sparks (MN)
Nicole Stabach (CT)
Jennifer Stock (MA)
Katherine Sykes (NC)
Nazneen Tse (SC)
Ammie Tuttle (MI)
Heather Van Zee (MN)
Jaclyn Vargas (RI)
Andrea Walsh (PA)
Emily Weld (VT)
Laura Wolschon (NC)
Kimiko Wright (CA)
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The only difference between
stumbling blocks and stepping stones
is the way in which we use them.



Quick Start Recognition

The Pure Haven Essentials Quick Start program is designed to motivate New Consultants to achieve success from the start.
By achieving Quick Start levels, you earn shopping sprees to add products to your business kit and your home.
Plus, you'll earn a generous income! Please note: Consultants have 30 days to redeem awards by using the
Gift Certificate in their personal shopping cart.

Quick Start Level 1

Kristin Keyser (TX)
Meaghan McGarry (MA)
Sarah Mepham (MI)
Robyn Peterson (RI)

Corinne Briggs (MA)
Kelly Carey (NH)

Sherri Collins (PA)
Frances Dominguez (TX)
Anthony Elia (NJ)
Angela English (PA)

Jennifer Garcia (TX)
Malinda Hostetler (KY)
Sarah Huang (NH)
Andra Johnson (CO)
Marie Johnson (CT)
Scherrie Keating (MA)

Shelby Skiles (TX)
Alyson Smith (MA)
Katie Stempo (PA)
Linda Toussaint (MA)
Alicia Provenzano (CT) Holly Turner (OH)

Rachael Selmeski (CO)

Quick Start Level 2

Linda Toussaint (MA)

Pure Haven Essentials congratulates all of our March promotions.

By sharing the opportunity, you are changing lives and fulfilling dreams —
yours and the lives of those who you sponsor. We applaud you for taking
that step to build a team that you mentor and coach to success.

Where will your dreams take you next?

Star level is the first step in moving up the Pure Haven Essentials career plan. To achieve this level the following
monthly criteria must be met: $300+ in

Simply by sharing our business opportunity with one person, Consultants
Personal Sales and 1 Active Leg.

can be a Star, and you'll earn override based on your level 1 team sales.
Deanna Thibodeau (CT)

Donna Thompson (CA)
Kassie Warren (NE)

Rhonda Allen (NY)
Karina Beleno Carney (MA)
Deanna Bourbeau (MA)

Kimberly Raftery (RI)
Amanda Rand (MA)
Rebecca Randazzo (MI)

Marcie Jacobson (FL)
Marisa Jacobson (MA)
Sandra Kotwitz (WI)

Ranessa Doucet (MA)
Stefanie Gaudelli (NJ)
Miranda Goff (TX)

Michelle Callahan (NC) Vanessa Golec (MA) Ann Kuhnly (CT) Mary Read (OH) Heather Webber (MA)
Rachel Cardillo (RI) Bethany Headley (IL) Lauryn Langford (TX) Christina Roderick (MA) Sandra Weeks (MA)
Catherine Casey (TX) Kati Hertz (IL) Julia Leonard (CA) Amanda Sands (PA) Linda Whittaker (M)

Jamie Cornell (MA)
Kate Cousins (PA)
Caitlin Dorsey (MA)

Paula Belanger (NH)
Corinne Briggs (MA)
Sabrina Cassella (MA)

Whitney Fagan (WA)

Aurielle Hicks (AZ)
Kathleen Hogan (VT)

Lisa Lore (IL)
Amber Meitz (TX)

Alison Sano (NY)
Kirsten Sebright (PA)

Aryza Yohe (NY)
Megan Young (MT)

Melissa Hueser (WA) Stephanie Palumbo (MA)

Double Star level is the next step in moving up the Pure Haven Essentials
career plan. Simply by sharing our business opportunity with at least

2 people, Consultants can become a Double Star, and you'll earn override
based on your levels 1 and 2 team sales.

Tera Dent (OH)
Andra Johnson (CO)
Amanda Lowry (MI)

Kacey Medeiros (MA)
Erin Moroni (CT)
Jessica Noonan (MA)

Triple Star level is the next step and when you first achieve this, you'll receive
a one-time invitation to Executive Summit. Sharing our business opportunity
with at least 3 people and inspiring your team to do the same, can lead you to
Triple Star. You'll earn override based on your levels 1, 2 and 3 team sales.

Kathleen Higgs (IL) Nicole Holter (CT)

April Rock (CA)
Rachael Selmeski (CO)

Tracy Stead (CT)

To achieve this level the following
monthly criteria must be met: $600+
in Personal Sales, 2 Active Legs and
$2000+ in Group Sales.

Janel Stankus Graham (PA)
Leslie Wroblewski (MI)

To achieve this level the following monthly
criteria must be met: $800+ in Personal Sales,
3 Active Legs, one of which is a Star leg and
$4000+ in Group Sales.

Amanda Schweigart (FL)




Pure Haven Essentials

team meetings

A big thank you to everyone investing the time in attending recent
Pure Haven Essentials team meetings across the U.S. - and to our
field trainers for sending in these great photos. To all of you pictured here:

M‘”PWER to you!

&=

%@ PUREhaven

essentials




Michelle Agostinoni (NY)
Rhonda Allen (NY)
Sarah Ambos (OH)
Teresa Angle~Young (GA)
Sandi Arbolino (FL)
Jennifer Balice (IL)
Jessica Barber (TX)
Lynn Lott Barron (MS)
Patricia Bastia (RI)
Carrie Beels (M)
Paula Belanger (NH)
Katie Best (NY)

Kristi Bestwick (PA)
Amanda Bigoski (VA)
Cara Black (PA)
Elizabeth Blair (PA)
Alana Blakley (RI)
Jennifer Blanchard (NJ)
Elizabeth Blonde (FL)
Jennifer Bohlen (MN)
Ashley Brainard (MA)
Nancy Brown-
Mooney (ME)
Susanne Bruhns (PA)
Noreen Buoye (NJ)
Michelle Burnett (IN)
Saralyn Byker (M)
Amy Cabral (FL)
Andrea Caesar (VA)
Erin Car (OH)
Samantha
Carboneau (MA)
Amanda Carson (NC)
Mary Cavaliere (CT)
Kathy Chalkey (IL)
Andrea Ciombor (MA)
Cheryl Clayburn (CT)
Anne Conklin (MD)
Suzanne Correia (MA)
Heather Coutu (MA)
Laura Covitz (OH)
Debbie Crane (MA)

Fresh Start Achievers

Congratulations to those Consultants who re-enrolled with Pure Haven Essentials by the end of March 2016
and earned Gift Certificates for product shopping sprees through their exclusive Fresh Start Program.

Fresh Start Level 1 - $1000 - $1,999 in sales in March

Diane Croteau (RI)
Sara Cucinotta (MA)
Lauren Cummings (MA)
Heather Cushing (CT)
Sara DaCosta (MA)
Nicole Daly (MA)
Dee Davidson (MA)
Amy Davis (MI)
Angela Dennis (GA)
Tera Dent (OH)

Elysia Devens (NH)
Patricia DiLalla (PA)
Jaime Dillon (MA)
Sarah Dillon (MO)
Judy Dornak (TX)
Jessica Doyle (CO)
Jodi Drake (DE)

Kelly Dubowski (M)
Kelli Dupuis (MA)
Laura Dusha Nelson (MA)
Katie Dykema (MI)
Elizabeth Engel (OH)
Jenni Engelbart (NE)
Whitney Fagan (WA)
Julie Farrer (MA)
Stacy Ferryman (OH)
Diane Fogarty (ME)
Jo Ford (OH)
Annette Francescotti (NY)
Celeste
Frederick-Wein (RI)
Jamie Friel (RI)

Sherri Fusaro (AR)
Rebecca Gagne (NH)
Melissa Gaultney (M)
Amy Gawron (RI)
Amanda Gelfusa (MA)
Lori Gibson (RI)
Audrey Ginther (CT)
Rae Goldstein (FL)
Sarah Gomez (IL)
Heidi Gonzalez (MN)

Chantel Grant (MI)
Laura Griffin (TX)
Jenna Grooms (IL)
Tess Grous (CT)
Stephanie Guerriero (MA)
Julie Gynn (OH)

Judy Harff (RI)

Nicole Hartery (MA)
Jennifer Hattery (OH)
Erin Herman (IL)

Kati Hertz (IL)

Heather Hesch (CT)
Nancy Hilliard (TX)
Jessica Hodson (OH)
Kathleen Hogan (VT)
Erin Holford (CA)
Corina Hoshal (MN)
Elizabeth Houldcroft (MA)
Erica Howe (MA)
Patricia Huckins (ME)
Leslie Hurst (CT)
Michele lanni (WI)
Jessica lannino (MA)
Heather Imperiale (NY)
Marcie Jacobson (FL)
Kristen Jeznach (MA)
Donna Schomer/

Jodi Riggsby (OH)

JC Johnson (TX)

Ann Marie

Kaemingk (CO)

Jill Kain (MA)

Kristen Bradley (NJ)
Stacy Kemp (TX)

Emily Kennedy (MA)
Jennifer Komanetsky (CT)
karlie koprowski (MA)
Patricia Kowalski (SC)
Jessica Krause (NC)
Winifred Kuemmel (NY)
Sandy Lamothe (CO)
Lauryn Langford (TX)

Rebecca LaPane (CT)
Valerie Larsen (SC)
Mary LaSita (NY)
Christine Lauretano (CT)
Trina Lavoie (RI)
Catherine

Lavoie-Baird (OH)
Sarah Lawlor (MA)
Kimberly Leider (IL)
Jennifer Leonard (TN)
Crystal Lisi (MA)
Crystal Lobe (MN)
Elizabeth Looman (OH)
Lisa Lore (IL)

Bethany Lovering (NH)
Amanda Lowry (MI)
Megan Machado (RI)
Kristin Mack (VT)

Erica Malloy (MA)
Kristin Maringola (NY)
Nicole Markel (MA)
Wendy Marshall (IL)
Jessica Martelli (MA)
Karen Martin (RI)
Jennifer Martins (MA)
Verusca Mazzola (MA)
Lara McClain-Beltz (OH)
Jocelyn Medeiros (MA)
Marsha Meeker (OH)
Stacy Meyers (1A)
Christine Molina (TX)
Erin Moroni (CT)

Sarah Moseley (VA)
Katie Mueller (ND)
Lynn Murphy (NJ)
Nikki Neal (VT)
Elizabeth Newberry (RI)
Kelli Nolan (MA)
Jessica Noonan (MA)
Cori O'Brien (TX)
Lyndsi O’'Brien (OH)
Martha Odone (MA)

Jean OHalloran (MA)
Jennifer Pacelli (CT)
Charlene Pafumi (MA)
Molly Page (NY)

Sherri Palumbo (RI)
Stacy Parenti (LA)
Jeanne-Marie Parker (MA)
Tracey Patch (KS)

Susan Patkin (MA)
Diane Peck (CT)

Christy Pence (OH)
Autumn Perrault (IL)
Jacqueline Pica (MA)
Andrea Piccirillo Vlaun (RI)
Meredith Piccirillo (RI)
Kimberly Pilavin (MA)
Kelly Pitcher (MA)
Melissa Premo (MA)
Brandy Prime (RI)

Joan Proctor (CO)
Kristina Raben (MA)
Kimberly Raftery (RI)
Rebecca Randazzo (MI)
Mary Ratcliffe (MI)
Andrea Remmenga (NE)
Paula Rice (TX)

Kendra Richardson (FL)
Lindsay Richardson (NY)
Samantha

Richardson (OH)
Shanna Richardson (CA)
Kayla Rightler (MN)
Amy Rios (CT)

Kathryn Robinett (SC)
Courtney Romero (MA)
Erin Rosenthal (NE)
Natalie Rowe (OH)
Heather Roy (MA)

Beth Ruggles (KY)
Ginny Russell (NY)

Jen Rysdam (MI)
Kauri-Lynn Sartini (RI)

Elizabeth Schantz (CT)
Amanda Schweigart (FL)
Robin Seeley (OH)
Esther Sigrist (MA)
Barbara Sipes (KY)
Shirley Smith (MA)
Alyssa Snizek (RI)
Ashley Spielman (CT)
Corey Stabach (CT)
Janel Stankus
Graham (PA)

Tracy Stead (CT)

Kelli Stewart (CO)
Kara Sullivan (MA)
Suzanne Sullivan (VA)
Kristi Swartzentruber (IN)
Peg Taylor (GA)

Dusty Thome (MN)
Kelli Thompson (NC)
Erin Timlin (MA)
Jillian Towle (VT)
Heather Van Zee (MN)
Leah VanElderen (M)
Jaclyn Vargas (RI)
Jennifer Viator (TX)
Andrea Walsh (PA)
Lauren Walters (PA)
Janna Webb (VT)
Carly Weiden (MI)
Beth Weininger (OH)
Allegra Weir (CT)
Adrienne Weld (VT)
Amy Wermert (OH)
Megan Whelton (MI)
Bethany Wight (WY)
Laura Wolschon (NC)
Lisa Wren (IL)
Stephanie Yaeger (NH)
Courtney Yarch (M)
Sheryl Zablocki (MA)

Tara Allen (TX)
Annie Babineau (RI)
Tori Barnes (TX)
Laurie Bishop (MA)
Kelly Briggs (MA)

Fresh Start Level 1 and 2 Achievers - $2000-$2,999 sales in March

Jody Chase (MA)

Lisa Davis (RI)
Antoinette Moura (GA)
Kathleen Higgs (IL)
Nicole Holter (CT)

Lisa Jousma (M)
Janelle Kapusta (MA)
April Krantz (NY)
Sharon Mahan (PA)
Amber Meitz (TX)

Susan Miller (IN)
Erin Murray (CT)
Kelly O'Malley (MA)
Kelly O'Rourke (MA)

Diane Possemato (RI)

Zarah Roubian (NH)

Wendy Sprague (KY)
Ginger Stabach (RI)

Jennifer Stock (MA)

Sarah Stout (NY)

Jessika Berkay (FL)
Jamie Cornell (MA)

Fresh Start Level 1 - 3 Achievers - $3000 or more in sales in March

Ali Fehr McDonald (CA)
Miranda Inglis (OH)

Kimberly Koebensky (MN)

Ashley Light (FL)

Sarah Smith (MA)
Cheryel Swisher (WI)



